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_ Our Mission and Values

Mission:

Helping people move with confidence to the best home for
their best life
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Values:

Make it Better : Look for waysto improve operationsyelationshipsand
experiencesvenif they seemsatisfactoryright now.
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= /j1 - —{,: People First: Peopleare valuableso everythingwe do is in serviceof
e — their livesaspeople andthat directshow we conductoperations Thisis
_— / the primary concernof Jesus
i ——
e e Constant Communication : Tell peoplewhat w e 6goiegto do, do it,
— — and tell them we did it. When appropriate tell them the next step
I B Communicateasquicklyasclarity andvaluingpeoplewill allow
O —
. Integrity : Follow through on the promisesw e 6 magleabout how we
_— will showup for people
e [
—— : Promote Deep Relationships: We 0 loakingto build hightrust, long
m— - term relationshipghat uplift the soulsof peopleboth with usandwithin
— — the communitywe influence
— = Humility : Willingnesdo sharecredit for victory with others andaccept
s m— opportunity for growth andlearningfrom others.

Do it with Care: We 6 ma@t just doing tasks,w e 0 creating an
experience
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Caleb Hanson

CalebHansonbeganworkingin real estate in 2006 and spentthe first 5
yearsworkingfor one of the mostinfluential commercialreal estate firms
in Glendora Therehe worked not only on commercialsalesbut alsoon
singlefamily residence renovation and investment projects and both
residentialand commercialeases

In 2011, he joined Keller Williams Realty as a full-time residential real
estate agentand consultantservingfamiliesand individualsin Glendora,
SanDimasLaVerne,AzusaCovinaandthe surroundingcitiesthroughout
the EastSanGabriel Valleyand Inland Empire He is excited about the
opportunities this giveshim to help his valued clients find their perfect
home or investmentproperty and adviseand advocatefor them asthey
makethe decisionghat will createtheir presentandimpacttheir future.
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Bornandraisedin WashingtonState,Calebmovedto SouthernCalifornia
® 626.328.4199 to finish his educationin 2003 and never left. He is now married to the
love of his life and has four young daughterswho hold the key to his
% caleb@hansonhomes.net heart. Calebenjoysspendingtime with his family, havingfriends over for
dinnerand games playingguitar and other musicalinstruments,exploring
€ www.hansonhomes.net the greatoutdoors,and listeningto compellingaudio booksand podcasts
He andhiswife are activein their churchand aimto sharethe bestin life
with others.

In addition to his real estate training and experience,Calebgraduated
summacum laudewith a6 I O K SdegRebiidtusinessadministrationas
well as Christian ministries from AzusaPacific University He is also a
member of the National Associatiorof Realtors,CaliforniaAssociatiorof

Realtors,and CitrusValleyAssociatiorof Realtorsaswell asthe California
RegionalMultiple Listing Service Over the years, he has developeda
reputation for the professionalisnine bringsto eachtransaction the over-

and-beyond service he provides his clients, and his commitment to

integrity throughout the process Calebtakes his role as real estate
consultantand advocateseriously makingsurehe provideshis clientsand
prospectiveclientswith all the information and professionaladvicethey
needto maketheir bestmovewith confidence
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Will Help You Move With Confidence

Confidence about the facts:
| will.ensure that you havethe most recent and relevant information
regardingyour transaction
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Confidence in your understanding :

Buying,selling,or leasinga home is complicatedand | promise to do
more than just answerall your questions!| will use my 13 yearsof real
estate experienceand leveragethe knowledgeof the Keller Williams
legaladviceteamto help you understandeachdetail of your real estate
transactionpecausainderstandingreatesconfidence
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Confidence in my competence :

With over 130 successfullyclosed real estate transactions, my
experiencewill help you make wise decisionsat the key points in the
processto maximizevalueandminimizeheadaches

Confidence in my commitment

The guidanceyou receive from me as a Realtor hasenormouspresent
and future consequence$or you and those you love. Therefore,|l have
stronglycommitted myselfto protect you in your real estateendeavors
evenif it meanslosingthe commissionon a transactionwhen your best
choiceisto cancel
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Confidence in my performance :

From the momentyou beginworking with me,y o uséelthat | Garhigh
performancepersonwho valuesand providesresults In additionto my
commitment and competenceas a Realtor,| employ the California
Regional Multiple Listing Service,online marketing channels,online
transaction managementdigital documents,and a variety of other
technologytools to ensurethat | provide the results you needin the
time you needthem
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Caleb's Negotiating Power Compared to the Average Agent

Average Percentage of Original Price Negotiated
February 2012 through August 2021
(First house Caleb sold to present)

102.0%
101.0% -
100.0% -
99.0% -
98.0% -
97.0% -
96.0% -
95.0% -
Caleb Hanson's Los Angeles San Bernardino Riverside County
Average County Average County Average Average
Caleb Hanson's Average 101.6¥
Los Angeles County Average 99.0% Caleb does 2.7% better for his sellers
San Bernardino County Avera(¢ 98.1% Caleb does 3.5% better for his sellers
Riverside County Average 97.5% Caleb does 4.1% better for his sellers

Data provided by CRMLS

Caleb gets more money for sellers than the average agent via diligent effort, effective mar
tools and channels, appropriate timing, and strong negotiation. On average, Caleb has gc
101.6% of original list price, while the average agent has been negotiating 1.8% less.
That means an average of 3.4% more money with Caleb!




Map of the Homes Caleb has Sold




